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10 Pay all day

Good day and welcome to L.LF.E. Lessons. I'm Dan Sheehan, Director of Life Distribution at
Sound Income Group. This month’s message is centered around limited pay life insurance
—we are calling 10 pay all day!

There aren't many financial instruments that can project a finite amount of time to
complete them, but these can. As you listen, watch, and read, take note of thoughts and
potential solutions for inherited IRAs, how to leverage RMDs, alternatives to CDs, maximizing
a pension, Roth conversions, and even solving long-term care concerns.

While we call it 10 pay, the truth is there is flexibility you can apply if necessary. With these
solutions, you'll be able to put your clients’ minds at ease around tax burdens they may
potentially be putting beneficiaries in, share solutions to efficiently transfer wealth to future
generations, and even create wealth where none existed for someone who desires to, but
does not know how to leave a legacy. Often, by merely repositioning or using existing assets
to accomplish their goals.

If you didn’t have an opportunity to attend our most recent L.I.F.E. Lessons webinar, we
included the recording of it below. Topics include a discussion around some of the
concepts | mentioned above, including what, when, and how to have the conversation. In
addition, hear from the creator of Metrics 360. A critical but overlooked discipline for any
business, Metrics is a resource built for you by us. You can even register for the next webinar
on 6/4 featuring our CEO, Dave Scranton.

In the Life Matters with Maddy segment, watch and learn about how to leverage permanent
life insurance in retirement planning. If you are not at least bringing it into the conversation,
you may not be living up to your fiduciary responsibilities. In Saulutions, another real-world
case study relevant to 10 pay all day that will spark you to think about clients and prospects
that would benefit.







